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WE CHOSE
TO DO
SOMETHING
by Frank Brenner
CEO

One year ago, in our winter edition
of the Compass magazine, I said
Countryside needed to focus on our
operational performance along with
the administration and management
of credit. After a difficult fiscal year, I
wrote how we would need to continue
to invest in talent and technology, and
focus on our operational performance
in all departments to help our
members be successful even during the
disruptive times.
Today, I am writing to tell you that
disruptors within the ag retail industry
had an impact on our projections for
fiscal year 2018-2019. Many of the
disruptors that Countryside faced are
outside of our direct control. We cannot
control the weather, the current federal
government administration’s trade wars,
the overall market condition or the
streamlined farmers’ buying decisions to
reduce their operational costs.
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“Besides our excellent people, Countryside now has
facilities and equipment positioned for the future.”

Controllable disruptors in the
ag industry continue to direct your
management team and board of directors
to research and evaluate solutions to
mitigate some of the real threats that
ag retailers and their customers are
experiencing. These disruptors continue
to challenge Countryside to find ways
to become more efficient, how to earn
more of our members’ business and how
to align ourselves with the right business
partners as we move forward into
the future.
When the board of directors and the
management team assessed Countryside’s
future back in 2015, we knew we could
do nothing…or do something. We
chose to do something. We chose to
undertake a long-term plan to position
us well into the future. This plan focused
our investments to modernize existing
facilities, to construct new facilities and
to purchase rolling stock — all for the

benefit of our members and patrons.
We chose to do something to position
your cooperative as a state-of-the-art
cooperative that was ready for growth and
partnerships, and positioned to be ready
for some of these controllable disruptors
we now face.
We knew the journey we faced
going forward would bring financial
stress associated with these long-term
investments. What we couldn’t anticipate
was the impact on our operations from
the disruptors I spoke of earlier. The
market volatility, lack of margins and
lower commodity prices hit our farmers
hard over the past few years. As I have
said before, when the economy impacts
our farmers, it affects their cooperative
as well — which will be reflected in our
year-end reporting. The year-end report is
a clear indication how Countryside must
adjust the way we operate to continue
serving you.

Countryside Cooperative Compass

Our approach will be three-fold:
1.

We will become more efficient.

2. We will earn more of
your business.
3.

We will choose to align with the
right partners.

Becoming More Efficient

Ag retailers continue to be challenged
with margin erosion. We believe this
will continue and that Countryside must
find ways to compete with controllable
disruptors — one of which is online ag
retail startups. Although e-commerce
platforms do not fully serve farmers
in the retail ag marketplace, growth
in this area has been significant and is
expected to increase. Recently, a CoBank
researcher said traditional ag retailers
that “successfully embrace the challenges
introduced by e-commerce will succeed
as tomorrow’s cutting-edge ag retailers.”
We believe this to be true and have a
team assembled to look at integrating this
into Countryside.

Earning More Business

Your cooperative has considerably
expanded its ability to serve you. We’ve
built modern facilities, we’ve invested in
countrysidecoop.com

assets, we’ve trained, hired and employed
talented people, and we’ve equipped
them with the latest technology. We
have done all of this with your future in
mind. Everyone at Countryside is ready
to meet and exceed your needs to deliver
all your farm solutions. We will look
for opportunities to earn more of your
business in the upcoming year to help
Countryside’s operational performance.
Allow Countryside to be the first
choice you turn to for your service and
product needs.

Aligning with The Right Partners

Countryside will look for opportunities
to align with the right partners in the
future. We must look at all opportunities
in the marketplace — both the traditional
and the non-traditional partners. At
this point, we do not know if the right
partner is a consolidation, a company
infusing capital into our balance sheet or
something completely different. We know
Countryside needs to align with the right
partner(s) to gain market share and to
be able to distribute financial obligations
over a larger asset base.

Final thoughts

After two years of financial challenges,
we’re anticipating improved performance

in the coming year. To help with this,
we encourage our member producers to
support Countryside with their buying
decisions. Working together as one team
is the best way to secure our future for
everyone. We will continue to look for
ways to alter the controllable disruptors
that impact your farm operations and
cooperative.
I can’t say enough about our employee
team of Countryside Cooperative.
They’ve continued to perform to their
high standards during these times and
maintained their commitment to serve
you. Our initiative to invest in talent has
paid off well — it’s what sets Countryside
apart from others.
Over the past few years, Countryside
invested in people, places and things
needed for future growth and partnership
opportunities. None of this would
have been possible had we chosen
to do nothing back in 2015. For the
benefit of our farmers, we chose to
invest to bring long-term success to our
members and their cooperative. Not
only can Countryside now serve your
grandparents, your parents and yourself
— we have assets in place to serve the
generations to come.
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Finance Programs
Reduce Paperwork
by Countryside’s Credit Team

The advantages of financing your inputs though
Countryside’s partners are both convenience and
savings. In addition to less paperwork, lower interest
rates than traditional ag loans, and the ability to take
advantage of pre-pay discounts at the co-op.

Jodie Wieland,
Credit Manager

Below are this year’s programs:

Cooperative Finance
Association (CFA)

Big change this year. CFA is offering
a new program called Simpli-Fi. The
application and loan documents have
been combined into a one-step, one-page
process for credit-approved customers
borrowing up to $350,000. These
loans can finance all agronomy-related
products sold by the co-op. Of course,
CFA still offers the more traditional Input
Advantage loan.

SECURE by WinField®

With this program, you’ll find even
more discounts on interest, based on
your purchases. SECURE by WinField
is limited to seed and crop protection
products. There is an easy renewal
process. If you have been on the program
before, this input loan requires very
little paperwork.

CHS Capital

This option is important to the
livestock owner/operator who needs
financing for animal nutrition purchases.
At the end of September, we sent an
application to everyone who financed
through one of the above programs this
past year. If you previously participated
in one of these programs but have not
yet received an application for 2020,
call the Countryside Credit Team at
715-672-8503.
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New for 2020, the CFA Simpli-Fi
loan which can finance all
agronomy-related products.
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(Top) Students (back row, left
to right) Ethan Zastrow, Mason
Johnson, Roman Engstrand,
Scott Noll (teacher), Ted Johnson,
Elijah Graner, Nic Loesel, Gabe
Mann and (front row, left to
right) Axel Noll, Alex Reinhardt,
Caleb Walstrom, Cody Tucker,
who are interested in application
got to ride in a spreader. (Below
Left) Students listen to Mandy
Tjoflat, Angie Swanepoel, and
Angie Sinze talk about careers
in agronomy. (Below Right) Jim
Tiedke, Chief Talent Officer,
greets students at the first-ever
Careers in Agriculture Fair, held at
Durand Ag Center.

Career Fair Starts High Schoolers Thinking

by Jim Tiedke,
Chief Talent Officer, Countryside Cooperative

“We look
forward to
holding another
career fair
in 2020.”

Countryside Cooperative held a Careers in Agriculture fair at its Durand Ag Center
in September. We invited all area high schools through their ag departments and
guidance counselors.
On the first day, we hosted 75 students from three high schools — Alma, Durand and
Ellsworth. The others said it was too early in the school year for them to organize a field
trip. So, we expect a much larger participation next year.
The Careers in Agriculture fair consisted of 11 stations displaying jobs that students
could apply for at Countryside Cooperative. Our agronomy, feed, grain, energy, retail
and business administration departments were represented. Students could read onepage descriptions of those jobs and visit with cooperative employees doing those jobs.
Other stations were staffed by partners like University of Wisconsin-River Falls and
Chippewa Valley Technical College (CVTC), to show students the two- and four-year
degrees which prepare them for jobs with Countryside Cooperative.
We gave the students a tour of our Durand agronomy facility. They got a chance to
visit the big control room at the fertilizer plant and to ride with our operators on the
equipment used to apply soil nutrients and crop protection products.
The Careers in Agriculture fair lasted from 10:00 a.m. to 2:00 p.m., with the students
divided into groups of seven and a sales representative assigned to take each group
around to the various stations.
We’re thankful for the interest shown by area students this first year, and we look
forward to holding another career fair in 2020. We understand this program is an
investment in the future. We won’t see a return on it for 5-6 years. But we meet so
many students at UW-River Falls and CVTC fairs who asked about available jobs at
Countryside Cooperative, we thought we’d get them thinking even earlier about their
life’s work.
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ROAD SAFETY
WITH LP TRUCKS
by Doug Yule,
Southern Propane Manager

“We delivered
over 10 million
gallons of LP to
our customers
in 2018-19. That
was a record.”

While traveling our rural roads this fall
and winter, please stop and wait for LP
trucks (flashing their hazard lights) that
are trying to back into a driveway. Instead
of trying to go around them, please give
them a moment.
If you are too close to the truck, there
could be a blind spot on the other side.
The truck could be blocking your lineof-sight. Trying to go around a delivery
vehicle that is partway into the highway
could result in a collision. It’s much better
— for you and for everyone else — to
just stop and wait for the truck to clear
the lane.
Also, please shovel or blow a path to
your propane supply tank when it snows.
Make sure your delivery person can get
to your tank and fill it with clean burning
gas as quickly as possible.
Our delivery crews are trying to be as
efficient as possible and get to as many
people each day. You can help them better
serve all of Countryside Cooperative’s LP
customers by keeping the path to your
propane tank clear of snow and debris.

A record-setting year

Countryside Cooperative’s energy
department is proud of its achievement
this past year. We delivered a record

Think this is a long way to pull an LP hose in
the summer? Our delivery personnel do it in the
winter. Please make a path.
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10+ million gallons of LP gas to our
customers. It was a great year in refined
fuels delivery, too. Our customers also set
a record, for the largest number of gallons
of LP contracted for the heating and
drying season.
It is important that you know your
farmer-owned company is doing well.
We are a major player in the energy
business. As owners, you can be proud
of our achievements. We look forward to
another excellent year.

Winter diesel maintenance

One more thing. With winter coming,
make sure to fill your diesel tanks to
prevent moisture from building up on the
inside. HINT: If you see moisture on the
outside, there is probably moisture on the
inside of the tank. Full tanks help prevent
condensation and water getting into your
fuel and engines.
There has never been a better time to
ask about contracting diesel fuel for next
spring or fall. Keep that in mind yearround. You could do very well contracting
for 2020 and beyond.
Give us a call at 800-236-7585 to hear
about the diesel fuel contracts offered by
Countryside Cooperative.
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Scan the code and check out our YouTube
video for more propane tips!
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Each Field Earns
a Report Card

by Angie Swanepoel,
Agronomy Technology Specialist

Anderson East : WI - Soybean - Measured - Full :
Soybean
: 2019
Want to know what your profit would
protection products.
Amazingly, entering
be if you farmed a specific field — or part
of a field — differently? You can receive a
Parameter
Field Report Card from AgSolver.
Field
Acreage
Countryside Cooperative is rolling out
Average
Yield
AgSolver this
fall and winter, as part of
our
new
EFC
software.
Commodity Price AgSolver allows
our agronomy division to combine the
ROI
farmer’s information with the co-op’s,
analyze it and figure
out what input and
Production
Efficiency
management options will provide the best
Acreage Opportunity Ratio
return on investment (ROI).
Working
Capital
Opportunity
The farmer’s
contribution
to this
“profit
planning”
exercise
is
information
Land Cost
on field boundaries, planter and yield
Total
Expenses
monitor data, the cost of machinery and
Total
Revenue
seed, etc.
The co-op’s contribution is data
on
as-applied
Total Profitsoil nutrients and crop

all this information for a single field takes
less than
five minutes.
Value
AgSolver gives you a report card on
230.6 ac
each field showing your acreage, yield and
47.1 bu/ac
estimated
commodity price. It calculates
your return
on investment, production
$8.20
efficiency, acreage opportunity ratio and
7.2
% opportunity. You also get
working
capital
total expenses,
total profit and profit per
130.8
bu/$1,000
acre for each field.
47 %
With the help of the Field Report
$38,902.64
Card,
you can make decisions on which
hybrid
or genetics to use, soil fertility
$120.00
management, crop protection actions, and
$83,004.53
investment decisions like tile or other land
$89,009.73
improvements.
The Field Report Card
may$6,005.20
even lead you to make alternative

Profit

$26.04/ac

management decisions, like conservation
programs or non-traditional markets.
AgSolver also allows your Countryside
agronomist to create management zones
within each field, to explore putting more
fertilizer in one place and less in another,
or to recommend a corn variety that
reacts better to nitrogen.
Contact you Countryside agronomist
for more information and to get started.
They’ll help you decide how much of your
operation you should put into AgSolver.
In tough economic times like these, where
we must make the most out of every
dollar, yield is important, but ROI is even
more important. Let’s work together to
improve profitability for both of us.
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Danielle Hamilton : Anderson Farms : Anderson

TWO SECTIONS OF THE FIELD REPORT CARD:
Return on Investment

Financial Summary

Profitability

(Above) Analysis of each field’s financial performance in high resolution.
(Right) How
profitable isReduction
this field? View the
average yield,
ROI, breakeven
Expense
Needed
to Breakeven
values, profit and more.

“Field Report Cards offer
options to improve ROI.”
countrysidecoop.com

Parameter

Value

Field Acreage

230.6 ac

Average Yield

47.1 bu/ac

I
RO

Hom

7.2 %

Breakeven Commodity Price

$7.65

Breakeven Yield

43.90 bu/ac

Total Expenses

$83,004.53

Total Revenue

$89,009.73

Total Profit

$6,005.20

Profit

$26.04/ac

State
univer
we do
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Breakeven Cash Rent ($/ac) w/

Raising Calves During

WINTER
by Jade Baerg,
Countryside Cooperative
Calf and Heifer Specialist
We always talk about feeding more
volume in the winter and getting more
energy into the calves. This fulfills their
energy needs for normal bodily functions
and maintenance, and provides enough
additional energy to support a healthy
immune system and to continue growing.
When I say energy, I mean how much
dry matter your calves receive in a day.
Typically, in a pre-weaned calf, you’ll
want to feed more milk. Feeding more
milk doesn’t mean adding powder or
water. It means feeding a higher volume
of the same solution to each calf each day.
Another critical point in winter calf
feeding is offering starter and water. In
the winter, it’s easy to skip feeding water
because you don’t want to deal with
frozen pails. Unfortunately, if you don’t
feed enough water, you won’t see adequate
starter intake, which will delay rumen
development and decrease feed efficiency
now and in the future.
The best way is to offer water at the
same temperature you offer milk —
which is 102o F. By offering it at the same
temperature as the calves’ bodies, they
don’t have to expend energy warming
it up.

Feeding more milk doesn’t mean adding powder
or water. It means feeding a higher volume of
solution to each calf each day.

Last, cleaning and sanitation is still
very important in the winter. This is a
time to take advantage of, when bacterial
organisms are growing at a slower rate.
With effective cleaning and disinfection
procedures, we can get ahead before
winter is over.
Not every farm is the same. We
understand. We can help you find
farm-specific practical solutions to
feeding during the winter. Ask your
Countryside animal nutritionist or call
me at 612-220-3649. You can also email
me at jsbaerg@landolakes.com.
NOTE: Winter gives us the opportunity
to get a jump start on how we handle
diseases, before we hit the heat of
summer. See Preparing Calves Now
- for Summer Heat on our website:
www.countrysidecoop.com.
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“If you don’t feed
enough water, you
won’t see adequate
starter intake.”

FOR AN INTERESTING ARTICLE ON:

“Supplementing Silage with Steam Flaked Corn,”
by Sheldon Betzoid, Strategic Account Sales Team/Purina,

GO TO THE COUNTRYSIDE COOPERATIVE WEBSITE AT WWW.COUNTRYSIDECOOP.COM.
10

Countryside Cooperative Compass

OUR BEEF STARTERS
JUST GOT BETTER
by Mike Baker,
Livestock Production Specialist,
Countryside Cooperative

The most stressful time in the life of beef
calf is at weaning, because they are being taken
away from their mother and comingled in a
new environment. Or, maybe you buy sales barn
calves from two or three different operations.
You want to feed a good quality starter and
get those calves off to a good start and keep
them eating and on feed. To help get those calves
off to a good start Countryside Cooperative
offers three Purina® beef starters: Precon®,
Accuration Starter and Stress Care® from Purina
Animal Nutrition.
One off our biggest health challenges in
getting calves started is bovine respiratory
disease (BRD).
Starting in the summer of 2019, Purina
Animal Nutrition has added a new technology
called RX3™ to all its beef starters. RX3 is a
combination of prebiotics, probiotics and plant
extracts that primes the calf ’s immune system.
Research at Purina and six university trials show
that calves fed RX3 (versus no RX3) were six
pounds heavier on average and had less pulls for
treatments. The RX3 calves pulled for treatment
recovered sooner than those that did not receive
RX3. The immune system recognizes the disease
or pathogen challenge sooner and is able to
respond earlier and recover sooner.
RX 3 is a new technology unlike anything
we’ve ever had in the feed world. RX3 is not a
drug, so no VFD is required.
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“We’ve never
had anything like
RX3 in the feed
world — and
neither has our
competition.”
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Give us a call and we will
work with you on which
starter program best fits
your on-farm feedstuffs.

countrysidecoop.com

Weaning calves or comingling calves
purchased at a sales barn results in
stress and opens the door to sickness.
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MONITOR BINS

to Keep Grain in Condition
With the variability within each field,
when you harvest your corn crop and
run it through the dryer, you may hit a
dry spot and then a wet spot. Monitor
your stored crop to avoid spoilage and
dockage which may disqualify it from
being re-sold.
If you dry the crop, make sure it goes
into the bin at the right moisture. If
possible, dry corn to 14% moisture. At a
minimum, dry it to 15%. What you can
store corn at, without the grain going
out of condition, will depend on how
much air can be put on the crop after it is
elevated into your bins.

by Ed Achenbach,
Feed and Grain Division Supervisor

Monitor on-farm corn storage continually this
coming fall, winter and spring. Make sure
the stored grain is not heating and forming a
crust on top.

Leading the World in Crop Nutrition

Only MicroEssentials® S10® and its patented Fusion®
Technology combine nitrogen (N), phosphorus (P) and sulfur
(S) into each uniquely formulated, nutritionally balanced
granule. As a single source of balanced crop nutrition,
MicroEssentials enables uniform nutrient distribution,
increased nutrient uptake and season-long
sulfur availability across the field.

Aspire® is a superior boron delivery system that
combines two forms of boron (B) with potassium (K)
into one granule for season-long availability. Formed
using Nutriform® Technology, Aspire delivers uniform
nutrient distribution of key nutrients when and
where your crop needs it most:
at the root level.

MICROESSENTIALS.COM

ASPIREBORON.COM

Increase with
MicroEssentials S10 over DAP

© 2019 The Mosaic Company. All rights reserved. Aspire, Fusion, MicroEssentials,
Nutriform and S10 are registered trademarks of The Mosaic Company.

0.5

ALFALFA

CORN

5.4

bu/ac

ton/ac

Increase with
Aspire + MOP over MOP

If the crop comes out of the field wet,
it must be dried longer, which creates
more fines. We recommend coring down
the bin — that is, taking the middle grain
out. That’s where the fines are that could
easily cause heating. You’ll want the top of
your stored corn to be inverted from the
slope of the roof — not follow it. Take the
middle out and sell it or use it.

If it’s 30o below, you don’t have to check
it as often — but do check it. Monitor
weekly in the spring when the weather
starts to warm up.
Most importantly, bring that corn out
of storage as soon as you can. Check
with Countryside Cooperative to
contract your corn and get it out in a
timely manner. The longer you store it,
the more risk you have.

Practice grain bin safety

Stored grain should be inverted from the slope of
the roof — not follow it. Take the middle out and
sell it or use it.

Here’s the hard news. You can lose
anywhere from five to 50¢ a bushel if
your grain goes out of condition — or it
may be rejected totally. With the current
suppressed grain prices, you need every
penny you can get out of your crop.
So, dry it down to where it will store
well, core each bin and check every bin
on a regular basis. Check your bins
weekly if the weather is humid and damp.

countrysidecoop.com

If you detect quality
problems in your bins, follow
best practices to correct these
problems. Above all, don’t enter
your bins without gear and
assistance outside the bin.
The National Corn Growers
has a “Farm Bin Safety” video
that I encourage you to watch.
It was made during a harvest year like
this one with potential for storing wet
corn. Enter the URL https://youtu.be/
zqbUubNAVE0 or search for “Farm
Bin Safety National Corn Growers” at
YouTube.com. Ask everyone on your farm
to watch that video. It’s an eye-opener.
Have a safe and productive harvest!
N

W

E

S

N
W

E
S

N
W

E
S

“You can lose
from five to
50¢/bu if your
grain goes out
of condition
— or it may be
rejected totally.”
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Do You REALLY Know ACE?
You’ve driven by the Ace Hardware store at 2nd Ave. E. and E.
Prospect Street in Durand, and you think you know what’s inside.
You might be surprised when you find:

Fencing

More and more farmers and acreage owners near Menomonie
are coming to Durand for fencing supplies, since a big box store
in the city dropped much of its farm inventory. ACE Hardware
just reset their fencing isle with Parmak fencers, insulators,
wire and chargers. ACE is the place to get basic animal health
products, too.

Paint

ACE is transitioning out of Valspar and into Benjamin Moore
Paints. Their new paint line offers more color choices and is not
carried in big box stores. ACE will continue to carry Royal, and
Clark and Kensington paints.

Poultry

ACE Hardware in Durand also sells chickens in the spring and
summer — and has all you need to raise these chickens including
feed, feeders, waters, heat lamps, meal worms, vitamins and more.

Other things

ACE sells Traeger, Blackstone and Weber Grills. The store
offers a big section of nuts, bolts and nails — and an extensive pet
and bird food section.

But their best-kept
secret, as far as store
manager Deb Hewitt
is concerned, is
their pricing.
“Each week I look
at the ads and catalogs
from the big box stores
to make sure we’re being
competitive,” states
Deb, an employee of
Countryside Cooperative
which owns the store.
Deb says her
customers — from
farmers and homeowners
to government agencies
and commercial
businesses — do business
at ACE Hardware
because they get good service at competitive prices.
“We greet our customers by name,” states Deb. She adds,
“We do a lot of special ordering, too.” If the store doesn’t have
a product, they’ll order it. “We order on Tuesday by noon and
you’ll have the product by Thursday,” she explains. “If we don’t
carry something, we’ll surely try to get it in.
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Giving Back to
Our Community

by Christina Hager,
Manager, Durand Convenience Store

Other aspects of this Customer
Appreciation–Breast Cancer Awareness
celebration included:
• Placement of a change collection jar
at the Durand store and the sale of
pink carnations all through October.
• Over 200 people will participate in a
Breast Cancer Awareness Walk with
Advent Health providing t-shirts and
healthy snacks to participants.

“Everyone is
touched by
breast cancer
in one way or
another, be it
through a friend
or a family
member.”

All 15 of Countryside Cooperative’s
convenience stores celebrate Customer
Appreciation Day. It happens every year.
This year, our Durand store pushed its
Customer Appreciation Day back to
October. October is traditionally Breast
Cancer Awareness Month, and we
wanted to work the annual event into
our celebration.
The day included a variety of
fundraising efforts during business hours
on Wednesday, Oct. 2, with the major
initiative taking place from 8 a.m. to
4 p.m.: The ‘Bail-out for Breast Cancer
Awareness.’ Prominent members of the
community agreed to sit in jail for a
maximum sentence of two hours. If they
raised $200 in bail money, they received
an early release.
Jailed officials included Brandon
Bonnerup, Durand school resources
officer; Joel Wener, Pepin County
sheriff; Joe Poppe, Orion field business
consultant; and Shelby Brunner,
Countryside energy specialist.
Advent Health of Durand partnered
with the co-op to also host a breast cancer
awareness walk that evening at Tarrant
Park in Durand. Approximately 300
people registered for the walk.
The Eau Claire Cancer Center received
most of the funds raised during this
event. Funds were also used to purchase
gas cards for local families going through
cancer treatment.

• Donation by Advent Health of
a Fitbit, and a gift basket from
Countryside, that were raffled off
after the walk.
• An Advent Health radiologist on-site
with information about breast
cancer screenings and scheduling
mammograms.
“We held a ‘Bail Out for Breast Cancer
Awareness’ two years ago,” recalls Durand
store manager Christina Hager. “We
decided to do it again this year because
we want to give back to our community.”
“These people are our life-blood,”
she continues. “We want to be able to
support them when they are in need,”
she continues.
“It’s safe to say everyone is touched by
breast cancer in one way or another, be
it through a friend or a family member,”
Christina concludes. “This is a way we
can really show our appreciation.”
N

W

N

E

S

W

E

S

N
W

E
S

Durand Police Chief Stan Ridgeway “in jail”
during the Durand store’s 2017 “Bail Out for
Breast Cancer.”
countrysidecoop.com
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More Alfalfa and Earlier, Better Beans
Countryside Cooperative and Mosaic Nutrient Company
joined forces in 2019 to conduct two crop performance
studies — one on alfalfa and the other on soybeans.
The studies tested Mosaic’s “Micro
Essentials®” brand product against
common growing practices.
Test 1 was an alfalfa study conducted
on a second-year alfalfa field north of
Pleasantville owned by HV Acres. The
test compared Micro Essentials products
Aspire®, Pegasus® and K-Mag® against
more common products like potash,
AMS and granulated boron. The goal
was to produce a half ton more highquality alfalfa per acre — a 5:1 return
on investment.
Results of Test 1 are still ongoing, but
we have observed a very nice increase in
forage protein and relative feed value.

by Joshua Schulner,
Osseo Agronomy Manager,
Countryside Cooperative

Test 2 was a soybean study conducted
on a Fischer Brother Farms field south
of Highway 12, between Fall Creek
and Augusta. The test compared Micro
Essential products S10®, Aspire, and
K-Mag against more common fertilizer
products like DAP, AMS and potash. The
goal of this study was to produce three
more bushels of soybeans per acre — a 6:1
return on investment.
The soybeans have yet to be harvested,
but we’re seeing a five-day difference in
the bean maturity of the Micro Essentialstreated crop and better pod fill.
Stay tuned for the year-end results
from these two studies.
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NOW $7,500

MX 750 EPS
Black

MX 750 EPS
Camo

Utility Vehicle ¶

• 735cc EFI Liquid-Cooled
• Fully-loaded features
• Electronic Power Steering

STARTING AT:

13,999*

$

1 Restrictions apply. See store for details.
* Product Price -Actual retail prices are set by dealer and may vary. Taxes, freight, setup and handling charges may be
additional and may vary. Models subject to limited availability. For full warranty details, visit cubcadet.com or see your
local dealer. See your local dealer for limited warranty details and information. Certain restrictions apply. Specifications
and programs are subject to change without notice. Images may not reflect dealer inventory and/or unit specifications. ¶
Utility vehicles are intended for off-road use for adults only.
© 2019 Cub Cadet Countryside

Utility Vehicle ¶

13,699

Utility Vehicle ¶

• 686cc Liquid-Cooled
• Locking Differentials
• Tows up to 1,200-lbs.

STARTING AT:

STARTING AT:

$

700 4x4
Yellow

• 735cc EFI Liquid-Cooled
• Fully-loaded features
• Tows up to 1,200-lbs.

• 735cc EFI Liquid-Cooled
• Fully-loaded features
• Electronic Power Steering

Utility Vehicle ¶

MX 750
Yellow

*

12,699

$

*

2016 Model Year
On Consignment Unit
Only 38 hours
MSRP $9,999

Countryside Cooperative
514 E Main Street, Durand WI 54736

715-672-8947 . www.countrysidecoop.com

CO-OP OPENS TWO
CUB CADET STORES
We’ve opened two new satellite stores
as of Aug. 1, 2019. These new satellite
locations, at our Ellsworth Ag Center
and our Pepin Convenience and Country
Store, will supply Cub Cadet products to
surrounding communities. By spring of
2020, we hope to have parts and service
available at both stores.
Setting up satellite stores provides
better visibility for the Cub Cadet
line and better service for current
customers. In our western market area,
an existing Cub Cadet dealer went out
of business in November 2018, giving
us the opportunity to serve Cub Cadet
customers in the Ellsworth area.
The Pepin store will serve our southern
market area.
In the east, our Mondovi Ace hardware
store is also a Cub Cadet satellite.
The Durand Small Engine Center is
Countryside Cooperative’s main store for
Cub Cadet products, parts and service.

New compressor line at Durand

Stop by the Durand Small Engine
Center and see our new C-AIRE
Compressors. We took on this new
product line in August because of its
wide appeal to farmers, commercial users
and homeowners.

C-AIRE Compressors are Americanmade in Dresser, Wisconsin. They are
sized from 20 to 80-gallon tanks and from
110 to 220-volt power sources.

by Dave Sinz,
Durand Small Engine Center

Zero interest financing

Missed the sale on our walk-behind
snow blowers and think you still can’t
save big? Think again. Cub Cadet is
offering zero interest financing on walk
behind snow blowers purchased before
Dec. 31, 2019. A minimum purchase of
$750 qualifies for zero interest if paid
in full within 18 months. A minimum
purchase of $1,500 qualifies for zero
percent interest if paid in full within
24 months.

Cody McMahon with new C-AIRE
Compressors at the Durand Small
Engine Center.

The smaller, horizontal compressors
are ideal for airing up tires at home. The
larger, vertical compressors work well
for the farm and commercial shop. Both
horizontal and vertical compressors are
on display at Durand.

Get zero interest financing on Cub
Cadet walk-behind snow blowers by
purchasing before Dec. 31, 2019.

What are you waiting for? Come
in to our Cub Cadet stores at Durand,
Ellsworth, Mondovi and Pepin.
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2020 GIFT CARDS FOR GALLONS
Besides the lowest prices of the year,
end users will get a $50 Visa Gift Card
for every 125 gallons of qualifying Cenex
lubricants purchased in any
quantities between Nov. 1,
2019 and Feb. 28 of 2020.
Place your order of bulk,
barrels or packaged oils and
greases between these two
dates, and we will deliver

your order. Along with your lubricants,
we’ll deliver a rebate form. Fill out that
form and mail to Cenex with your
invoice. That is how you redeem your gift
card(s).
See your Countryside energy specialist
or call the Durand Small Engine Center at
715-672-8941 (Extension 1191) for a list
of qualifying Cenex-brand lubricants and
to place your order, today.
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CENEX
Warranty
NOT Too
Good to
be True
Doug (Chainsaw) Bauer on the left presents
Max Weiss with a check for repair of the
transmission in his 8360R.

“The Total
Protection Plan
is almost better
than an extended
warranty.”

18

Max Weiss of Diversified Farms
is very happy he signed up his first
tractor on the Cenex Total Protection
Plan (TPP) in 2007. With his brother
Steve, Max farms, raises steers and
operates a custom planting and
chopping business from his farm near
Gilmanton, Wisconsin.
Today, most of Max’s tractors
carry TPP. He owns 15 tractors,
three choppers and one combine.
Diversified Farms buys all its
premium diesel, oil and grease from
Countryside Cooperative.
Max uses the lubrication kits that
Cenex sends him to regularly sample
the oil in his tractors. (Cenex requires
samples every 300 hours or once a
year, whichever comes first.) Regular
engine oil analysis has caught several
small problems before they got big
and expensive.
Recently, however, the transmission
on his 8360R John Deere began to give
Max problems. Two successive oil tests

showed high metal content. Max took
the 8360R to his John Deere service
shop in Mondovi, Wisconsin, which
diagnosed the transmission’s failure
and repaired it.
Soon after, Max received a check for
$43,214.17 from Cenex. It covered 98%
of the repair costs.
“The Total Protection Plan is almost
better than an extended warranty,” says
Doug (Chainsaw) Bauer who is Max’s
Countryside energy specialist and
had the honor of presenting him with
the check. “An extended warranty is
usually three years and the TPP is good
for 10 years or 10,000 hours.”
Plus, the TPP is inexpensive. “It’s
a one-time fee of $799 to cover new
tractors,” says Chainsaw, who notes
that coverage is also available for
used tractors.
Call Countryside Cooperative today
at 715-672-8947 to find out more about
the Cenex Total Protection Plan.
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Countryside Cooperative Compass
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Respiratory challenges affect more than 1 in 5 calves. But with a blend of probiotics, prebiotics
and plant extracts, Purina® starter feeds, now with RX3™ Immune Support Technology, prime
the calf’s immune system, getting out ahead of the problem. In the battle against respiratory
challenges, give every calf a fighting chance with Purina. Visit purinamills.com/RX3.

Respiratory challenges affect more than 1 in 5 calves. But with a blend of probiotics, prebiotics
® rights reserved.
©2019
Purina
Animal Nutrition
LLC. All
and
plant
extracts,
Purina
starter feeds, now with RX3™ Immune Support Technology, prime
the calf’s immune system, getting out ahead of the problem. In the battle against respiratory

C H A L L E N G E S

514 E Main St
PO Box 250
Durand, WI 54736-0250

COUNTRYSIDE COOPERATIVE

ANNUAL MEETING OF THE MEMBERS
SAVE-THE-DATE
WEDNESDAY, DEC. 11, 2019

NOON – 12:45 BUFFET-STYLE LUNCH
1:00 PM – ANNUAL MEETING
STOUT ALE HOUSE – MENOMONIE

