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Onward and Upward
John Pruss, General Manager

As I work on this newsletter, harvest is underway and we have finished another year.
Our audit has been completed and we are pleased with the outcome of the 2019-2020
fiscal year. As you will see in the coming pages, United Farmers Cooperative continues
to be a strong and reliable support to our members’ production needs, even despite
of the hurdles that 2020 has thrown at us. When we completed the budget for 201920 year, we never planned for COVID-19 and all of the fallout from it. We did not ship
any grain, for two months, due to the farmer not selling and the uncertainty of market
pricing. Finally, as harvest began, we loaded our final train for the crop year.
With all of the uncertainty of last year, I hope everyone can appreciate the
commitment from the employee group at United Farmers Cooperative. With all of the
COVID-19 concerns, the employees came to work everyday and continued to do their
jobs. We experienced many changes, such as closing the offices to the public, adding tables at the counters to help
with social distancing, and disinfecting our offices and employee work areas multiple times per day. The list is long
on the things we have done to keep our employees and customers safe.
As we continue to plan for the 2020-21 year, we will continue to look for things that will help us grow and become
more efficient. This summer, we focused on several grain projects that increase our grain storage capacity and the
unloading speed at these facilities. We finished the upgrade at the Creston 2 feed mill, which included improving
the grain-receiving process and the addition of more loadout bins. We are also adding a liquid fertilizer and
chemical plant at our Farragut location.
United Farmers Cooperative continuously looks for ways to increase the efficiency in our service to our members.
We appreciate the trust you have placed in us and the ability to continue serving you into the future.

Clearfield:

New site, 1 million bu. flat storage, new office/warehouse, 12,000 bu./hour unload
GAINING GROUND| FALL 2020 01

United Farmers Cooperative and Subsidiary
CONSOLIDATED STATEMENTS OF OPERATIONS
August 31, 2020
Sales

					
Total Sales
					

2020

2019

335,608,614

299,733,936

Gross Commodity Savings										
26,309,197
Total Other Income
25,941,973
Gross Operating Revenues
52,251,170
Total Expenses
49,321,509
						
Savings from Operations
2,929,661
Patronage Refund and Investment Income
3,963,939
						
Savings Before Income Taxes
6,893,300
Income Taxes
903,308
						
Net Savings
$5,989,992

22,858,739
22,255,843
45,114,582
43,763,610
1,350,972
3,873,301
5,224,273
486,372
$4,737,901

DISTRIBUTION OF NET SAVINGS
Allocated Patronage Refunds						
Cash
Equity
Total Allocated Patronage Refunds
						
Unallocated Savings
						
Net Savings

2020

2019

$460,139
1,073,658
1,533,797

$462,475
1,079,108
1,541,583

4,456,195

3,196,318

$5,989,992

$4,737,901

2020

2019

$64,630,177

$50,601,742

$25,850,542

$19,761,644

$58,860,351

$50,660,318

$814,573

$1,602,721

$150,155,643

$122,626,425

ASSETS
Current Assets
Total Current Assets
						
Investments
						
Property, Plant, and Equipment 					
Net Property, Plant, and Equipment
						
Other Assets						
Total Other Assets
						
Total Assets

LIABILITIES AND MEMBERS’ EQUITY
Current Liabilities							
Total Current Liabilities
						
Long-Term Liabilities
					
Total Long-Term Liabilities
						
Members' Equity
					
Total Members' Equity
						
Total Liabilities and Members' Equity
			
Working Capital

PATRONAGE ALLOCATION
							
Grain Purchased and Sold				
Retail Feed						
Commercial Feed					
Agronomy						
Merchandise and Services				
Petroleum Products					
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2020

2019

$42,473,542

$32,045,797

$25,707,034

$22,916,503

$81,975,067

$67,664,125

$150,155,643

$122,626,425

2020
$22,156,635

2019
$18,555,945

Rate
2.02¢
1.56%
2.92%
1.42%
1.00%
1.46¢

Rate
1.98¢
1.65%
3.47%
1.61%
1.04%
1.52¢

It’s All About The Plan

Tony Hoskins, Grain Origination Manager

Last month, the USDA released its crop production and supply demand reports. The report
was mainly in line with market expectations. Corn yield was reported at 178.5 bpa (bushel per
acre), down 3.3 bpa form the August estimate. Soybeans came in at 51.9 bpa, down 1.4 bpa. Iowa
harvested acres were dropped 550,000 for corn with no changes seen in beans. At least for now
production numbers are set. We could see minor changes in the next couple of reports, but the
market is not expecting any real changes until the January report. One of the big questions is
always China and what effect they will have on our markets. Currently, China has the potential for a
short fall in their corn production vs their demand. What that means for US corn and how that plays
out will yet to be seen. The market will also continue to look for demand from China for soybeans.
As with corn, how much demand this actually means for the US will be the big question.
So where does that leave us regarding our local markets and how do we market corn and beans going forward? The most
important thing is to have a plan. In the development of this plan, there are several factors that will need be considered. What
are your breakeven and income requirements? How much grain can you store on the farm and how much will need to go to
town? How much of the 20/21 corn and bean crop is already marketed? Once those questions are answered, UFC has several
contracts to help you achieve your goals. These contracts include firm offer, forward cash contract, HTA (Hedge to Arrive),
basis, and minimum price. You can contact your local UFC office or reach out to one of the grain origination team members
and we can assist you in achieving your grain marketing needs. Don’t forget to start developing your plan for the for 21/22 crop
year, as well.
USDA Crop Production
2019 Final Crop

2020 Aug. USDA
Estimate

2020 Sept.
Average of
Analysts’
Estimates

2020 Sept Range
of
Analysts’
Estimates

2020 Sept. USDA
Estimate

Corn

13,617

15,278

14,891

14,625-15,095

14,900

Soybeans

3,552

4,425

4,292

4,174-4,391

4,313

Sorghum

341

371

NA

NA

358

Cotton

19.91

18.08

NA

NA

17.06

USDA National Average Yield
2019 Final Yield

2020 Aug. USDA
Estimate

2020 Sept.
Average of
Analysts’
Estimate

2020 Sept. Range 2020 Sept.USDA
of
Estimate
Analysts’
Estimates

Corn

167.4

181.8

178.4

176.0-181.0

178.5

Soybeans

47.4

53.3

51.7

50.1-52.9

51.9

Cotton

823

938

NA

NA

910

Jessica Randall, Grain Originator
Don’t let the new name or title fool you, Jessica Randall (Danner) is no stranger to United
Farmers Cooperative members. Jessica joined UFC with the South Central Coop merger, and
has been with the cooperative for 16 years. She previously served in the Lacona accounting
office and as location accounting manager at the Chariton location, but recently became a
grain originator for the eastern UFC region. “The main change, in my role, is the addition of
grain marketing,” says Randall. Jessica notes that she is learning a lot about hedging and the
marketing opportunities available for UFC grain customers. “I love talking with the farmers and
getting to know their needs. This new role allows more opportunity for that.”
Contact our grain origination team to make your 2021 plan. KC Nash, Red Oak, 712-623-5453;
Tony Hoskins, Creston, 641-782-9495 and Jessica Randall (Danner), Chariton, 641-774-2135.
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Easing Weaning Stress in Cattle
Noll Ernst, Outside Retail Feed Sales

The obstacles and challenges that have presented themselves to us, this year, seem like too many to count! With
uncertain weather conditions and harvest underway, now is the time to eliminate one more potential hurdle off of
your list. Utilizing a complete balanced ration with an intake modifier can ease your mind this fall weaning season.
Each of our custom-blended rations provides flexibility and safety, and offers your calves optimal nutrition in
a convenient self-fed format. This allows you to focus on other tasks at hand instead of babysitting your cattle
Introducing a limiter feed to your calves through their last cycle of creep can ease the transition from the pasture
to the weaning pen. Many of our programs incorporate stress reducing additives and immune system boosters that
will keep you calves healthy and eating, but require no VFD. Consult one of our feed specialists today to set up a
program for your calves this fall.
Contact Noll at 712-370-4906, or your local UFC
retail feed location for help with your animal
nutrition questions!

Rich Nichols Joins UFC’s Retail Feed Team
Atlantic, Iowa native, Rich Nichols, has joined United Farmers Cooperative and
serves as Outside Retail Feed Sales for the eastern and southern area of UFC’s territory.
The oldest of three boys, he grew up in the livestock industry and was active in a 25head cattle hobby farm. Rich graduated from Iowa State University with a major in
animal science and a minor in agronomy. While attending college, Nichols served on
the ISU livestock judging team.
Most recently, Rich served as a territory representative for a livestock nutrition
company in Nebraska. However, he and his wife, Julia, have always wanted to return
“home” to Iowa, and the opportunity to join United Farmers Cooperative came at a
perfect time. “We are expecting our first child in November, and look forward being
close to our families and back in Iowa.”
Rich looks forward to building relationships with UFC members and serving your animal nutrition needs. “I enjoy
asking questions and getting to know each producer’s operation in order to help address your particular needs,”
said Nichols. “Livestock nutrition is not a ‘one-size-fits-all’ solution, and I look forward to helping make the puzzle
pieces fit for you.”
Contact Rich at 712-249-8935 to disuss your livestock feed plan!

DON’T MISS IMPORTANT GRAIN, AGRONOMY, FEED
OR ENERGY INFORMATION!
Sign up for text notifications about grain bids and other
UFC contracting/product/special updates!

Sign up at https://united-farmers.agricharts.com/alertguide
Already receiving our grain texts but want to be added to feed, energy or agronomy updates?
Email Angie Britten at abritten@united-farmers.com to be added to the list of your choice!
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Agronomic Service, Rooted in Experience
David Hogue, Agronomy Sales
David has been serving UFC’s southwestern Iowa growers, for three years, as a
member of the Farragut agronomy operations team. This past August, David’s goal
of joining the agronomy sales team became a reality when be transferred to the
Shenandoah location as a sales rep. “I graduated from Iowa State University with a
degree in Ag Studies and have always wanted to be in the agronomy sales division,”
said Hogue. Along with his knowledge and experience, David looks forward to
providing a personal connection to growers in the Shenandoah area. “I graduated from
Shenandoah High School and my parents are still here. I know the farmers and I look
forward to helping them be more profitable.”
To discuss your seed and crop protection plan for 2021, contact David at 712-370-6769.

Brian Huss, Agronomy Sales
“I have come home.” That is what Agronomy Sales Rep, Brian Huss, said when asked
about joining the United Farmers Cooperative agronomy sales team to serve growers
in the eastern region. As a Certified Crop Adviser for 22 years, Huss brings extensive
agronomic expertise to the company, especially in the areas of fertility, seed and soil
sampling.
While new to his role with UFC, Brian has a long-standing relationship with the
cooperative as the co-owner of a soil sampling business that has served the company
over the years. Knowing the company and the customers is what drives Huss, as he
has returned to his hometown and is working with fellow Osceola graduates and family
friends. “Agriculture is my life and I have been in agriculture all over Nebraska, Iowa and
Illinois,” Brian states. “However, coming back to Osceola and being a part of the United Farmers Cooperative team
is where I am putting down my roots.”
Contact Brian Huss to maximize your growth potential at 641-344-1021.
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Winter Fuel Tips

Darin Schlapia, Energy Department Manager

Winter fuel reminder……
With harvest underway and winter just around the corner, the first thing that comes to mind every year is to
start thinking about preparing diesel for winter use. We generally run our diesel storage tanks full, leading into
harvest, and try to have them on the empty side coming out of harvest. One reason for this is to have the summer
grade 15° cloud point #2 diesel gone and have cold-flow treated 0° cloud point #2 diesel in our storage tanks and
in the customer’s tanks by the time harvest is finished. The cold-flow treatment is added at the terminal when
we purchase the diesel from Cenex. When the first 0° overnight low temperature is forecast, be sure to contact
your local UFC fuel representative to blend your tank down further with -40° cloud point #1 diesel. For example,
a 50/50 blend of #2/#1 diesel has a cloud point of -20°. This is also a good time to have your tank evaluated for
moisture residing on the tank bottoms. Moisture in tanks can occur for several different reasons and can cause
problems with equipment, especially in the winter.
Be sure to also empty fuel tanks on equipment so they will get the full concentration of the winter treated
diesel from your farm storage tank or our retail pumps. By using these methods, no extra use of fuel additives is
necessary.

Diesel contracting…..
Another purpose to run your diesel storage tanks low, heading into winter, is to take advantage of a possible
seasonal dip in fuel prices and fill storage tanks when that time comes. We get a lot of questions about what
diesel prices are expected to do in the coming year. That really depends on what the pandemic does to fuel
demand through the winter. Historic market fundamentals show that fuel markets generally peak sometime
in September and find a low for the year sometime between December and March. However, these historic
fundamentals are out the window when we see unusual events such as the pandemic or geopolitical situations.
My recommendation is to look at this historical graph showing what retail Ruby Fieldmaster values have been the
past five years and what forward contracting values look like in the upcoming months, to determine if the current
diesel values will work for your operation. Diesel contracting is not about speculating the market to get the best
perceived deal, but rather locking in a fixed price so you know what your input costs are for the upcoming crop
year or, in the construction industry, a job you have fixed inputs to lock in.
Finally, needing to spend funds on inputs before the end of the year? Take advantage of our fuel category
booking program, which allows you to assign funds for fuel now and lock in when the price is right for you. If a
price is not locked in the fuel will be priced off the daily truck value using those funds at delivery.

06 GAINING GROUND | FALL 2020

Meet Katie Jolliff, Certified Energy Specialist
When it comes to fueling farm operations, Certified Energy Specialist, Katie Jolliff,
knows what it takes. Katie recently joined United Farmers Cooperative as a CHS
Certified Energy Specialist. Serving an area that spans from Murray to Knoxville, and
south to Cainsville, Katie is here to keep your home, fleet and operation running with
high-quality Cenex fuels and lubricants and reliable service.
Born and raised near Murray, Katie grew up on a cow/calf and row crop farm and
earned a Bachelor’s degree in Animal Science from Northwest Missouri State University.
Katie says, “I am enjoying learning about the products and really look forward to
talking with our farmers in the field about their needs.”
Keep full this fall and winter! Call Katie about your propane and fuel needs and learn more about our automatic
fuel monitoring program, at 641-414-9923.

It Pays to Compare

Tianna Fisher, Certified Energy Specialist

Comparing fuel pricing isn’t always as easy as asking “What is your price?” With differences in how businesses
charge for their products & services, you need to ask more questions. It is important to ask for the total in-tank
cost. For example, I recently received a call from a customer wanting to know our price on Highway Diesel. At
first he said “Well, that is high compared to one of your competitors”. I explained that United Farmers Cooperative
factors all fees into our pricing upfront so you know the true cost of fuel - many times we are LESS.
I continued to visit with this customer and discovered the competitor had provided a straight #2 diesel without
any taxes, as if it was to be delivered as Farm Diesel. Then, he pulled up an old invoice from this competitor from
the previous winter and said “You’re right, there is .57/gal Road Tax. I also see I am being charged a “premium
additive” fee of .08/gal. Then I was charged .04/gal for a cold flow improver and it looks like they double treated
that cold flow improver so I’m actually being charged .08/gal for that. Lastly, there is about a .02/gal Hazmat fee.”
Wow, that is a mouthful!
Take a look at the difference, below. If you are not a UFC fuel customer, give us a call to find out if you are
paying extra fees on your fuel contract.

Statement Comparison Example
United Farmers Cooperative Quoted Price
(at the time) $2.13/gal

Our Price ALWAYS Includes:

Competitor Quoted Price (at the time)
$1.50/gal

They Add to Their Quoted Price:

✓ Taxes (if applicable)
✓ Premium additive
✓ Cold flow improver during cold weather seasons
as well as Fall Contracts
✓ UFC absorbs Hazmat Fees

+ .57/gal Road Tax
+ .08/gal Premium Additive
+ .04/gal Cold Flow Improver
+ .04/gal double treat rate of Cold Flow Improver
+ .02/gal Hazmat

TOTAL PRICE ON STATEMENT:

TOTAL PRICE ON STATEMENT:

$2.13/gal

$2.25/gal

Contact Tianna Fisher at 712-370-8051, for more information!

Follow Us and Stay Connected!
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203 W. OAK STREET
RED OAK, IOWA 51566

AFTON
641-347-8428

CORNING
641-322-4310

HUMESTON
641-877-2711

OSCEOLA
641-342-2139

ANITA
712-762-3217

CORNING C-STORE
641-322-3488

LACONA C-STORE & ENERGY
641-534-3611

RED OAK
712-623-5453

ARISPE
641-347-8428

CRESTON
641-782-7202

LAMONI
641-784-3326

SHENANDOAH
712-246-2474

CAINSVILLE
660-893-5218

CRESTON GRAIN
641-782-9495

LENOX
641-333-2202

VILLISCA
712-826-2232

CHARITON
641-774-2135

ESSEX
712-246-2474

MACKSBURG
641-347-8428

VILLISCA NAPA & ENERGY
712-826-2172

CLEARFIELD
641-336-2311

FARRAGUT
712-385-8176

MORTON MILLS
712-826-4682

CLEARFIELD C-STORE
641-336-2052

HAMBURG
712-385-8176

MOUNT AYR
641-464-3821

UFC Has Your Winter Preparation Covered
A little preparation, now, can save you big money this winter. Oftentimes, door and window sealing and
weatherproofing can go a long way when it comes to keeping the cold air out and the warm air in. United Farmers
Cooperative has the supplies you need to tackle a quick energy efficiency project. Looking to replace your
inefficient doors or windows? Our Lumber and Hardware Center has a wide variety of windows and doors for every
style and budget. Give us a call or stop in and let us help you with any of your home improvement needs.
Don’t forget to stock up on your outdoor winter tools, as well! Our Country Stores and Lumber and Hardware
Center will be ready with shovels, ice melt, boots, gloves and everything you need for Old Man Winter. Stop in to
find out how United Farmers Cooperative can help make you be ready when the snow begins to fall!

WWW.UNITED-FARMERS.COM

