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UNITED FARMERS COOPERATIVE’S MISSION STATEMENT
“To Provide Innovative Services, Products and Knowledge, for the Benefit of our Members, while Exploring Opportunities for the Future”

Why We Ask One Key Question
Patronage Allocation 2018-2019
by John Pruss, general manager

We’ve completed our third fiscal year as United
Farmers Cooperative (UFC), and your cooperative’s
margins are strong. Some key numbers include:
• $1.35 million in local profit, up from $513,998 in
fiscal year 2018
• Total sales of nearly $300 million, down slightly
from $306 million in 2018
• $1.5 million of total allocated patronage refunds
to members
• $18.5 million in working capital, up from
$17.9 million the previous year
• More than $4.7 million in net savings, up from
$1.7 million the previous year
We’ve also passed along a domestic production
activities deduction (DPAD) tax credit to our patrons.
Your cooperative is moving in the right direction
financially. As UFC continues to evolve, we ask one key
question for every decision: How does this growth fit
into our core business sectors?
Answering this clearly and accurately is essential
to keep your cooperative financially strong so we can
continue to serve you effectively. This question guided
the decision to unify with South Central Cooperative
on Oct. 1, 2019. South Central had generated
$36 million in sales and supported good feed and
agronomy businesses.
Now that parts of South Central’s former trade
territory are included in UFC, our trade territory

Rate

Grain Purchased and Sold

1.98¢
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1.65%

Commercial Feed

3.47%

Agronomy

1.61%

Merchandise and Services
Petroleum Products

1.04%
1.52¢

stretches 135 miles from east to west. All this is allowing
your cooperative to grow. UFC’s soybean receipts were
up 2 million through November 2019, while corn receipts
were up 4 million.
It takes new grain bins, modern semi-trucks, updated
feed mills and more to handle this growth. That’s why
we invested $7.2 million in facilities and equipment in
2018-2019. In the past three years, we’ve invested more
than $20 million to serve you better.
As we move forward into 2020, remember that UFC is
with you every step of the way. We’re here to meet your
agronomy, grain, feed and energy needs, while providing
a convenient source for other farm supplies, lumberyard
items and more. As we evaluate next steps for UFC, we’ll
continue to ask that one key question: How does this
growth fit into our core business sectors?
We appreciate your continued support and look
forward to working with you in the new year.
You’re invited to attend UFC’s annual meeting at 10 a.m.
on Tuesday, Jan. 28, 2019, at our business office in Corning,
one block east of the UFC convenience store.

We look forward to seeing you.

Have you wondered why our diesel prices are different
than theirs? It's because our diesel is ALREADY BLENDED
for cold-weather operability, providing you confidence in
your vehicle's ability to run during the season's cold temps.
Cenex® Winterized Premium Diesel Fuels deliver
the serious weather protection your diesel
engines need, all while optimizing power and
engine performance.
Cenex Winterized Premium Diesel Fuels are an
investment that pays for itself with cold-weather
protection, fuel-efficient starts, a smoother running
engine and proven power. No other premium diesel
fuel contains a more complete, balanced additive
package that helps avoid the hassle of using aftermarket products to top-treat fuel. Cenex Premium
Diesel Fuels are “smart-injected” at the terminal to

ensure stringent quality specifications are met.
Fuel up with UFC today for efficiency and reliability. For
more information, contact Tianna Fisher at 712-370-8051.

Stabilizing Nitrogen Key to Increased Yields
by Tony Holder, agronomy manager

We’ve had an exceptionally successful fall in the
agronomy department at UFC. Despite wet weather causing
a late start to harvest, much of our geography had a good
60- to 70-day window in which we have harvested all the
crops, had a record fall of NH3 application, and applied a
high percentage of the dry fertilizer acres as well. Many
geographies have not been as fortunate to get NH3 applied,
and after all the spring work done last year, we feel we've
put ourselves in a better position for a smoother spring
operationally in 2020.
Our agronomy employees and custom applicators have
worked many long hours and weeks without a break to
ensure we deliver on our commitments to our growers.
Thank you to our employees for your commitment to
serving our patrons.
This fall, UFC has implemented a dispatching program
(SoilMap) to manage all our custom application acres
and has gained tremendous efficiencies by chasing the
combines with applications of NH3 and dry fertilizer. This
program has helped us keep machines in the field across
the company and share workloads across locations.
SoilMap helps us track application jobs from scheduling
to completion. It can even send text or email notifications
when a job is complete. Many growers have commented
that they really appreciate this service. Ask your UFC
agronomy salesperson if you are interested in learning more
about how SoilMap can help provide more value to your
farming operation.
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This fall, UFC has had tremendous adoption of Centuro™,
a new NH3 nitrification inhibitor that prevents nitrogen loss.
Centuro is the first new EPA registered nitrification inhibitor
since N-Serve was registered many years ago. In addition to
stabilizing nitrogen just as effectively as N-Serve, Centuro is
non-corrosive. It can be added to NH3 tanks, doesn’t freeze
like N-Serve does, reduces N-Serve related maintenance
issues with the toolbars/tanks, and isn’t as hazardous to
handle. Long-term research in our local geography and in
other areas has typically shown around a 7 bu/A advantage
to stabilizing nitrogen in the fall and a 5 bu/A average
yield increase from stabilizing nitrogen in the spring. Both
of those are economic responses, even at low corn prices.
Research also indicates that stabilizing nitrogen reduces tile
water nitrate concentrations and improves water quality by
ensuring that more of the nitrogen you pay for ends up in
your corn crop rather than in our drinking water.
Nitrogen stabilizers are one of the key elements of
the Iowa Nutrient Reduction Strategy that, in addition
to reducing nitrate concentrations in water, also help the
farmer’s pocketbook. We believe stabilizing NH3 should be a
standard practice in our trade territory for the benefit of all.
It’s a true “win/win/win” for the grower, the retailer and the
environment. Thanks to all our employees and customers for
helping us accomplish our goals of stabilizing more nitrogen
in 2019-2020 with the purpose of increasing yields and
improving water quality for Southwest Iowa and the rest of
the Mississippi River drainage.
Thank you for the role that you, our customers, have
played in helping us have a productive and profitable fall.
We look forward to serving you and your farming in 2020
and beyond.

Make Your Life Easier:

Avoid Cold Weather
Diesel Problems
.

by Tianna Fisher,
certified energy specialist

It’s that time of year again, when cold mornings and
frosted windows remind you that you need winterized
diesel fuel.
If No. 2 diesel cools during colder, overnight

temperatures, it may reach “cloud point,” when wax crystals
develop in the fuel. The fuel will look cloudy, and crystals
can plug the fuel filter, resulting in poor starts, engine
hesitation, stalling and even engine damage. Any of these
problems could result in fuel filter replacement and wasted
time and money.
Fueling up at UFC avoids these issues and keeps you
running through the winter. We seasonally blend our diesel
at UFC, based on the time of the year and the weather
forecast. Our diesel blends also include premium fuels like
Cenex® Ruby Fieldmaster® and Cenex Roadmaster XL®. Enjoy
greater peace of mind knowing your fuel isn’t going to
gel up.
Contact your local UFC location or UFC energy specialist
for more details. We appreciate your business.

.

WINTER DIESEL REMINDERS
Temps Reaching Above and
Below Freezing In Same Day

When temperatures reach both above and
below 32°F in the same day, you will experience
condensation.
Fill your tank at night to avoid condensation freeze.

Fill equipment at end of every working
day to reduce air gap in tanks. Less air gap
= less condensation = less frozen filters

Temps BELOW 32°F

Check and drain water separators /
fuel filters daily on equipment and
storage tanks

Cloud Point Spec

Over treating with CFI creates wax crystal
development, causing the fuel to act as if
it was not treated.

Freezing temps = Ice
Ice = Plugged fuel filters

Cloud Point spec CANNOT be higher than
14°F and Cold Flow Improver (CFI) will only
get you 10 -15°F operability below cloud point.
UFC fuel stations currently have treated diesel
with CFI which means operability down to around
0°F. As temperatures get consistently colder, UFC
will seasonally blend with #1 to get better cold
weather operability.

• The old saying “1 is good...2 is better” DOES NOT
APPLY to CFI.

• We experience problems over a 2x treat rate.

Remember that our fuel is already treated once.

• IF YOU INSIST ON ADDITIONAL TREATMENT:

• Treat only once (to avoid wax crystal attachment)
• Apply treatment when fuel temperatures are 24°F or
higher (to avoid treatment separation from fuel)

Questions? Contact Tianna Fisher,
Certified Energy Specialist at 712-370-8051.

Meet Bob Leeper
UFC Driver
UFC is pleased to welcome former
South Central Cooperative (SCC)
employees to the UFC team, including Bob Leeper. Bob
worked for SCC for three years and is now a propane
delivery driver, covering the region east of Interstate 35
and north of Humeston.

“I like working with people and working outside,” said
Bob, who has worked in grain operations and agronomy.
Editor’s note: Bob, who lives in Kellerton, has a grown
daughter, Addison Frazier, in Missouri. In his free time, Bob
enjoys his bowling league in Osceola on Wednesday and
Friday nights. His top score is 286.
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Mt. Ayr Country Store
Connects with the
Community
Thanks to all of you who attended our special events at the
Mt. Ayr Country Store in December, including:

• Ladies’ Night on Dec. 5. The Country Store hosted

our annual holiday Ladies' Night event. This year, we
included local vendors to promote local products
not found in our store. The evening was a huge
success with over 80 shoppers enjoying UFC specials,
refreshments and door prizes.

• Checkerboard Days Dec. 5-6. UFC appreciates our

local livestock producers and we were happy to see
you during Checkerboard Days. This year's event
featured sales throughout the store, fresh cookies
from local bakers and fantastic prizes!

• Santa and Christmas fun. Santa Claus stopped by

our store on Saturday, Dec. 14. For 10 years, area
children and pets have come to our store for a special
visit with Santa and enjoy holiday giveaways. In
addition to in-store activities, UFC also participated
in the Ringgold County Conservation Board's annual
"Holiday Lights In the Park" event.

Thanks for doing business at the Mt. Ayr Country Store. We
appreciate it and look forward to seeing you again soon.
WANT MORE UPDATES FROM YOUR
COUNTRY STORE? UFC'S MT. AYR
AND RED OAK COUNTRY STORES
ARE EACH ON FACEBOOK. LIKE THE
PAGE FOR THE COUNTRY STORE
NEAREST YOU!

You can find all these practical items, along with gift items,
at our Country Store in Mt. Ayr.

Meet Ryan Adams
Propane Delivery Driver
Sometimes a career switch is just
what a person needs, and UFC can offer
attractive opportunities. Just ask Ryan
Adams, who became UFC’s new propane delivery driver in
November. He is based in Red Oak and serves customers
in the area west of highway 48 to interstate 29 between
Highway 92 to the north and Highway J20 to the south.
After Ryan graduated from Red Oak High School in 2003,
his 13-year career as a firefighter and paramedic took him to
various communities around Iowa, from Clarinda to Windsor
Heights. “I was looking for a change and wanted to get
4
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closer to my hometown,” said Ryan, who is volunteer with
the Red Oak Fire Department.
He’d heard a lot about UFC, since his father-in-law, Gary
Bozwell, is a fuel delivery driver for the co-op, plus his
brother-in-law, Bryan Fouts, works at the fertilizer shed in
Red Oak. “I know a lot of the customers I’ll serving and look
forward to meeting new people, as well,” Ryan said.
Editor’s note: Ryan and his wife, Megan, are raising their
son and two daughters, who range in age from 19 months
to 10 years old, northwest of Red Oak. In his free time, Ryan
enjoys deer hunting and fishing.

Get to Know

UFC Board Member Kevin Dittmer
When you live in the Melcher-Dallas area, you know a
thing or two about how two groups can come together to
work as one community. Just ask Kevin Dittmer, a former
South Central Cooperative (SCC) board member who now
serves on the UFC board.
In the early 1900s, coal mining was big business in the
region where the town of Dallas, Iowa, sprang up. After
the Rock Island railroad extended a branch line to the area,
the new town of Melcher was incorporated in 1913, right
down the road from Dallas. While the two towns operated
independently of each other for decades, changing times
prompted local residents to merge the communities into
one town, Melcher-Dallas, in 1986, Kevin noted.
This same trend of unifying is evident in the cooperative
world. “In some ways, it was sad to lose our co-op, but
there’s a lot of relief now that we’re part of UFC,” said
Kevin, who has farmed in south-central Iowa with his wife,
Phyllis, for 40 years. “I think it’s going to be a blessing.”

Osceola to move grain to end-users beyond our trade area.
This gives farmers more marketing options.
Q: What opportunities do you see for UFC?
A: When I was with SCC, I always appreciated how they
focused on service. While a key to success is efficiency, I
want UFC to maintain that personal touch. If they do, this
is going to be a win.

Editor’s note: The Dittmers have four grown children,
including two who live in Iowa, and seven grandchildren.

Q: How long has your family farmed in this area?
A: My great-great grandfather homesteaded land in this
area in 1856, and my family has been farming around
Lacona and Melcher-Dallas for 150 years. I raise 200 acres
of corn, 200 acres of soybeans, some hay and 200 cowcalf pairs. I also raised hogs until about nine years ago.
Q: How has the co-op been part of your family farm
through the years?
A: We've done business with the local co-op for years. My
father, Lester, served on the local co-op board. So did my
brothers John and Delbert.
Q: What do you appreciate about the cooperative system?
A: They focus on serving local farmers and paying
dividends, plus they bring competition to the local market.
UFC grinds a lot of livestock feed from locally-produced
grain. They also have three rail hubs in Red Oak, Anita and
Kevin Dittmer farms with his wife, Phyllis.

Get the Latest Grain and Energy Pricing Alerts At Your Fingertips
When it comes to grain marketing and energy pricing,
faster information can mean more money in your pocket.
Did you know that you can receive important grain and
energy information via text message, as it changes?
Sign up for grain and/or energy updates to receive
the following:
• Important grain marketing information
• Location-specific grain bids (updated 3 times per day)
• Harvest grain scale hour updates

• Propane price updates
• Booking alerts
• Bulk petroleum pricing updates
We won’t clutter your inbox, but you will get the latest
information you need to make your buying and selling
decisions. You even choose the services and locations that
you want updates about.
Contact Angie Britten at 712-623-5453 or by email at
abritten@united-farmers.com to sign up, today.

5

With all the higher-moisture of corn put
into bins this year, make sure to pay extra
attention to coring your bins this winter.
Now’s the time to maintain grain quality.

Good Yields, Variability,
Challenges Defined 2019
by K.C. Nash,
grain department manager

2019 brought challenges including late planting,
variable growing conditions and wet corn at harvest.
In November, propane shortages plagued parts of rural
Iowa; however our grain locations were not affected.
Good yields were reported overall in our trade area, but
there was still a lot of variability. The firm basis this fall
brought early-harvested bushels to UFC’s grain elevators.
Big yields caused many elevators and ethanol plants in
the region to close for a few days, while some piled grain
on the ground.
On Sept. 20, we began unloading corn at the new
Creston feed mill site. While we recognized the need
for the additional facility, production has exceeded
our expectations, making the addition a tremendous
investment and value for our members and customers.
So, what do we do with all this grain?
As we head into 2020, corn demand looks flat year
over year, with minimal changes in ethanol use, feed
use and exports. If anything, exports may drop, due to
competition from South America.

Financial Management Just Got Easier!

The U.S. national corn yield is 167 bushels per
acre, compared to 176.4 bushels per acre a year ago.
Carryout is projected to be 1.9 billion bushels, which is
comfortable supply.
At this point, any chance for a winter corn rally would
come as a result of a South American weather issue or a
yield reduction in the USDA's January 2020 crop report.
As for soybeans, African swine fever issues remain a
concern for overall soybean demand. The U.S. national
soybean yield estimate is 46.9 bushels per acre. Carryout
is projected to be 475 million bushels, equaling a
comfortable supply at less than half of last year's totals.
We could see rally potential if there are any South
America weather issues or a solid deal with China.
Got grain contract questions?
UFC is here to help you with your grain marketing.
We offer price-later contracts, minimum price contracts,
hedge-to-arrive (HTA) contracts, basis contracts,
minimum price contracts, deferred payment contracts
and more.
For more details, contact your nearest UFC location,
or call K.C. Nash at 712-829-7420 (direct line) or Tony
Hoskins (641-247-1126). We look forward to working
with you.

Did you know that you can receive your sales receipts and statements via email? Now, you can stop looking
for paper receipts and wrinkled statements. Whether you are purchasing feed or seed, booking precision ag or
energy services, or shopping in our country stores…ask us to email your receipt to you and start eliminating paper
clutter. Email lvandeneinde@united-farmers.com or call Lynette at 712-623-5453 to request monthly statement
delivery by email. (Email receipts not available for C-store purchases.)
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Big Changes are Coming to the Red Oak
Country Store, Lumberyard
by Blaine Steffen
Red Oak Country store lumberyard manager

A few years ago, people couldn’t get enough
of the reality TV show "Extreme Home Makeover" and
its dramatic home improvements. We’re undergoing
an extreme makeover here at the Country Store and
lumberyard at UFC’s Red Oak location. Our goal is simple —
we will offer you more product selection and better pricing.
We’re working with the independent hardware distributor
Orgill, which serves retailers through the United States,
Canada and beyond. UFC’s Mt. Ayr Country Store switched
to Orgill about four years ago and has been pleased with
the results. So have their customers.

The Orgill team is helping us reset the Red Oak store this
winter so we can bring you a wider selection of modern
products. Not only will we have new items, but Orgill will
also buy back our outdated merchandise. Orgill is also
helping us updating the displays in the design center,
including tile, flooring and cabinets.
We’re revamping the store one aisle at a time, so there
will be no major disruptions to the operation of the Country
Store this winter. We’re still open for business and look
forward to serving you.
We will unveil the exciting changes at our grand opening/
customer appreciation event, this spring. We look forward
to welcoming you to the "new" store and to enhancing your
experience with us. Thanks for your support of UFC’s Country
Stores. We look forward to working with you soon.

Testing and Trials to Benefit You
by Stephen Eschenbach,
seed/agronomy sales

At UFC, we exist for the benefit of our patrons. It’s our
responsibility to help our producers adopt new products,
practices and technologies that will ultimately increase their
yields and profitability. As a leader in agronomic production
in Southwest Iowa, we are committed to bringing our
customers better data to make decisions with. This is the
motivation behind the United Farmers Cooperative OnFarm Research Program. We have tested a wide range of
products and practices in 2019. Some of the highlights
include our in-season fertilizing tests, our corn/soybean
hybrid/variety testing, and our corn and soybean yieldpromoting products testing.
Corn/Soybean Hybrid/Variety Testing: At UFC, we
have one of the most extensive local hybrid/variety testing
systems in Southwest Iowa, and we want to expand into
more geographies. If you would like to see more data from
your environment, contact your UFC agronomist to learn
how we can partner together. In 2019, we tested hybrids/
varieties from all the major manufacturers, and can share
our local experience of where the best yield potential lies
to fit a wide variety of different yield environments and
management styles. Let your UFC agronomist partner
with you to build a multi-brand package to help you be
successful in your farming operation.
Soybean Herbicide Resistance Trait Testing: In 2019,
we evaluated three herbicide resistance traits in soybeans:
7

Roundup Ready® Xtend, Enlist™ E3, and LLGT27™. Much
marketing has circulated in the industry attempting to
claim a yield advantage or disadvantage of one trait over
the other. Our research definitely does not show this, but
instead confirms what we already know to be true: that
within any trait or seed company there are both “good”
and “bad” varieties based on their local adaptation, their
placement and a grower’s management style. Pick the
herbicide trait that works best for you and plant locally
proven varieties that fit your environment with the help of
your UFC agronomist.
Fungicide Testing in 2019: In addition to comparing
many different fungicide products to each other, UFC also
has invested in local response to fungicide data creation to
help our growers better predict the likelihood of a fungicide
response in a given environment and with a specific hybrid/
variety. Of special interest in the fungicide world is a new
active ingredient from BASF called Revysol®, which will be
available in 2020 in premixes with the proven industryleading active ingredient Headline®. Our trials indicated
very strong performance on key diseases from this new
active ingredient that will help manage difficult diseases
limiting yield in both corn and soybeans. Talk to your UFC
agronomist to get access to our knowledge of fungicide
products and where and when they can most profitably
be used.
Soybean Seed Treatment Tests: In 2019, we tested
Ilevo® seed treatment and a new SDS seed treatment from
Syngenta named Saltro®. Both reduced Sudden Death
Syndrome (SDS) incidence versus an untreated check, and
both offered a positive ROI when used on fields with a

history of SDS or are poorly drained. We have a three year
dataset on Ilevo showing a positive ROI as well.
In-Season Nutrient Application Trials: With the high
rainfall totals in May, we saw significant yield increases from
in-season nutrient applications of key soil-mobile nutrients
like nitrogen, sulfur and boron. Small scale trials and wholefield yields confirm that as corn genetic potential exceeds
our management, in-season crop nutrition is one of the
limiting factors that will help us unlock the next level of crop
yield potential. In-season applications of ammonium sulfate,
stabilized urea and ESN (environmentally sensitive nitrogen)
have shown very positive responses in 2019.

Thanks to those of you who have given your time and
patience to help us make our on-farm research program
a success in 2019, and who allow us to work with your
farming operation to create better data for the benefit of
our members. We can’t thank you enough. We hope you
will benefit from this information and use it to further the
success of your farming operation. Let us know if there
are questions you have, if you would like to see more
information about our on-farm research program, or if you’d
like to be more involved in the data creation/collection
process. May you have a blessed and profitable 2020!

2019 On-Farm Research Program
Applying Science and Technology for Your Growth

153

58 corn hybrids:

427 corn datapoints
107-120 Day Relative Maturity Corn Hybrids-Yellow and White Corn

56 bean varieties:

440 soybean datapoints
2.4-4.0 Relative Maturity Soybean Varieties - 4 Biotech traits-Roundup Ready Xtend, Enlist E3,
GT/LL27, Liberty Link

ACRES

8 brands:

Asgrow, Credenz, Croplan, Dekalb, Mycogen, NK, Pioneer, Wyffels

CORN & BEAN PLOTS

60,000
2,000

Seed treatment studies:

Nemastrike, Ilevo, Saltro (new SDS chemistry), Fungicide/Insecticide vs Untreated

total

per plot

All major manufacturers' breeding programs

Approximate Annual Cost of
Soybean and Corn Plot
Research Program

Genetic diversity

WHY???????

4 = PLANNING
12 = PLANTING

720

HO UR S O F LABO R

6 = HARVESTING
2 = DATA ENTRY

24 HOURS OF WORK
PER PLOT X 30 PLOTS
1/3 OF A YEAR OF WORK
FOR 1 FULL-TIME EMPLOYEE

DRY FERTILIZER/ FOLIAR
APPLIED TRIALS
26 acres of corn and soybeans: 67 treatments-1
ton of fertilizer spread by hand on ¼ acre blocks
KMag 0-0-21-21S-11Mg vs AMS, SymTrx 16-0-021S vs AMS, TerraNu Micropack Manure Based
Micronutrient Fertilizer, Terra Nu Ignite Manure
Based Fertilizer, Urea vs ESN (Environmentally
Sensitive Nitrogen)
Backpack Sprayer Trials
20 split-field head to head comparisons of
fungicides
8 acres of corn/soybeans: 33 treatments-3 foliar
micronutrient products, 7 fungicides
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Because we believe in the value of genetic
diversity, local data, and building a high
performing package of genetics for our growers.
Because we believe that no single seed company
has all the best products for every field, and that
it’s our job to build a “dream team” of corn
hybrids/soybean varieties to help our growers
outperform the industry average.
Because we believe that we are better at
determining which hybrids/varieties work in our
local environment than the seed companies.
Because we want to add value to our growers
beyond “just a bag of seed” and help our growers
be more profitable at the end of the season,
rather than just selling “cheap seed”.
Because our farmers own us and we take the
responsibility to do what’s best for the grower
seriously.
We have a plan to build
better data and help our
growers mak e better seed
decisions for their
operations.
Are you a part of it?

introduces

Latest in Retail Feed
You have heard the old saying, “There
is strength in numbers.” This is especially
true for your cooperative. As UFC grows,
so does our buying power and our ability
to provide value to our customers and
members. Simply put, we are developing
our own high-quality products and
providing them to you at extremely
competitive prices.
One result of this strength is our
new SmartMIN mineral. This exclusive
product of UFC provides your herd
quality supplementation at an extremely
economical price. We introduced
SmartMIN this fall and have received
tremendous response. SmartMIN is just
a taste of future value enhancements
from YOUR cooperative’s retail feed
department.
For more information about SmartMIN
and other feed needs, contact your
local UFC feed location or Doug Hays,
Retail Feed Manager at 712-623-5453
or dhays@united-farmers.com.

Ever Wondered Where Each Penny Goes in the
Iowa Corn Checkoff?
Research. Education. Market Development. For you, the Iowa corn farmer.
The Iowa Corn Promotion Board (ICPB) works to
develop and defend markets, fund research and provide
education about corn and corn products. The board is
comprised of 12 Iowa corn farmers elected by farmers
across the state and four ex officios who invest funds
collected through the Iowa corn checkoff program.
The Iowa Corn checkoff is your money at work,
funding three major areas that work to increase
our farmers profitability. The funds do not, and will
never, fund our lobbying work or our political action
committee (PAC), but rather fund market development,
research for new uses and help to fund educating the
general population about corn in all forms.
Through your investments, we focus on building
demand for corn in all forms through market
development programs. We work to defend our current
markets, while simultaneously looking for new market
areas. We primarily focus our efforts on export markets
for corn in all forms, livestock production and offering
consumers higher blends of ethanol at the pump.
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Your checkoff investments are important to our
education efforts.
We aim to improve not only the reputation of corn, farmers
that grow corn, but also Iowa agriculture. Most recently, we
have zeroed in on water quality, sustainable production and
consumer education.
Research also plays an important role in the ICPB. We
focus checkoff investments to uncover the potential of
corn and ways that we can improve farmers’ or consumers’
productivity. Our research efforts work to create higher blends
of renewable fuel, better livestock feed and new bioplastics.
The results will help preserve existing markets and develop
new ones.
The support for the checkoff is widely appreciated across
the state. Without corn farmers’ investments, we would not be
able to ensure funding for programs that impact our farmers’
bottom line. These dollars are being utilized with the future
success of your family farm in mind. If you have any questions
about the Iowa corn checkoff or to learn more about the Iowa
Corn Promotion Board programs, visit iowacorn.org.

PO BOX 19 • 196 E Railroad St
AFTON, IA 50830-0019

AFTON
641-347-8428

CHARITON
641-774-2135

FARRAGUT
712-385-8176

LAMONI
641-784-3326

MOUNT AYR
641-464-3821

SHENANDOAH
712-246-2474

ANITA
712-762-3217

CORNING
641-322-4310

HAMBURG
712-382-2016

LENOX
641-333-2202

OSCEOLA
641-342-2139

STANTON
712-829-2117

ARISPE
641-347-8428

CRESTON FEED
RETAIL
641-782-7202

HUMESTON
641-877-2711

MACKSBURG
641-768-2436

RED OAK
712-623-5453

VILLISCA
712-826-2232

CAINSVILLE
660-893-5218

ESSEX
712-379-5453

LACONA
641-534-3611

MORTON MILLS
712-826-4682

UFC Board Member Nate Pierschbacher
Believes in Small-Town Service
When former South
Central Cooperative
(SCC) board member,
Nate Pierschbacher,
learned that UFC was
interested in unifying
with SCC, three big
things ran through
his mind.
“First, this was
quite to relief to know
UFC wanted to work with us,” said Nate, 36, who farms
near Lamoni. “It was also good to know our SCC equity
is safe and that we’ll still be working with a local, farmerowned co-op.”
Nate already knew some UFC employees, including
Vince Schaller, UFC’s location manager at Mt. Ayr, and
Cassie Binning, who also works at the Mt. Ayr location. “I
believe in small town service and like doing business with
people I know and trust,” Nate said.
Q: What’s your ag background?
A: I grew up in this area, so keeping things local is
important to me. I graduated in 2002 from Lamoni High
School and was a criminal justice major at Graceland
University in Lamoni. Now, I’m a fourth-generation farmer.
Our family raises nearly 1,600 acres of corn and soybeans
and backgrounds cattle. I farm with my father, Ron

Mickelson, and my two brothers, Matt and Joe. I’ve also
worked at the Lamoni Livestock Auction since the spring
of 2000. I work there every Thursday and help sort cattle.
More than 50,000 head of cattle go through here a year.
Q: What motivated you to serve on the UFC board?
A: My dad served on the co-op board in Lamoni, and his
dad also served on the board, so I saw the importance
of getting involved. Farmers still need the co-op. UFC's
employees’ knowledge about a range of topics are a big
help to me. It’s so nice to call up there, they know who
you are, and they care about helping you. I also like the
convenience a local co-op offers. It’s easy for me to pick
up mineral right here in town. I want local organizations
like United Farmers Cooperative to succeed. I also serve
on the Lamoni school board. If we don’t step up and get
involved in our communities, who will?
Q: What opportunities do you see for UFC?
A: As a bigger company, UFC provides more opportunities
to help develop talent and offers employees new ways to
grow their careers here, while serving local farmers. I’m
excited to be part of UFC.

Editor’s note: Nate and his wife, Shelby, have three
children, including Emaleigh, 13; Kami, 4; and Bray, who
turns 3 in March.

